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Survey purpose and responses

«  The survey was designed to provide input on the main
values and barriers around “innovative” agreements.

* Respondents were from a wide variety of stakeholder groups
- Respondents mainly from Canada, but some international.
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What value is brought by these
agreements?

* Increased patient agreements to manage the Itroduction of new tachnalogiee (not raditional
access purchasing agreements)?
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What are the main barriers and
facilitators for agreements?

— )
Barrier

Main barriers: =
Facilitator

. ity or expertise in governmen . . —
Capacity or expertise in gove ent Barriers/Facilitators Neutral

* Process of monitoring the performance s
of agreements (organizational capacity
and structure to monitor)

* Ability to gather information on
performance to assess objectives of the
agreement

» Main facilitators:
*  Willingness in industry
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